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Right Business Decision

Common Violations To Sharia Standards In Financial Institutions.

Objectives

Participant will be introduced to the process of delivering famous Islamic contracts, and to the type
of probable errors that might occur in every phase of the process. Besides, participant will learn how
to avoid making these errors and the reasons leading to them.

Program Outline
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Introduction to Islamic Financial Transactions and the Fundamentals of Islamic Banking.
Types of Islamic contracts.

Rules that should be followed when transacting in Islamic financial solutions.

Types of errors

adverse impact of errors.
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Source of errors at every phase of selling Islamic financial solution:
In Musawama sale (Regular Sale).

In Murabaha sale (Cost-Plus).

In ljara sale (Lease).

In Istisnaa sale (Project Finance).

When selling banks’ demand accounts,

When selling banks’ investment accounts,

In Foreign Currency Exchange,

When selling banks’ Credit Cards.

7. Main causes of errors.
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Targeted Participants:

Professional working in Products Development, Marketing Management, Sales management, and in
the related Support units.

Language:

Arabic or English
Program Duration:
18 Training Hours
Learning Level

Specialized Knowledge.
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